
CONVENTION ON INTERNATIONAL SALES OF GOODS  

The Convention on the International Sale of Goods (CISG) is a multilateral treaty that governs 

international sales contracts for goods between businesses located in different countries. The CISG 

was adopted in 1980 by the United Nations Commission on International Trade Law (UNCITRAL), and 

it entered into force in 1988. As of 2021, the CISG has been ratified by 94 countries. 

The main objective of the CISG is to provide a uniform legal framework for international sales contracts 

in order to promote cross-border trade and reduce legal barriers to international commerce. The CISG 

establishes the rights and obligations of buyers and sellers, including rules on the formation of 

contracts, delivery of goods, payment, and remedies for breach of contract. 

The CISG applies to contracts for the sale of goods between parties whose places of business are in 

different countries, and when both countries are signatories to the Convention. The CISG does not 

apply to contracts for the sale of services, intangible assets, or real estate. 

One of the key features of the CISG is its principle of party autonomy. This means that parties to an 

international sales contract can choose to exclude or modify the application of the CISG by expressly 

stating their intention in the contract. However, any such exclusion or modification must be clear and 

unambiguous. 

Another important aspect of the CISG is its provision for remedies in the event of a breach of contract. 

Under the CISG, the buyer has the right to demand delivery of the goods, specific performance, or, in 

some cases, the right to avoid the contract and claim damages. The seller may also be entitled to 

remedies, such as the right to cure any defects in the goods or claim damages for breach of contract. 

Overall, the CISG is an important international treaty that helps to promote cross-border trade and 

provide a framework for resolving disputes arising from international sales contracts. 

HISTORICAL BACKGROUND 

The need for a uniform legal framework for international sales contracts arose in the mid-twentieth 

century, as international trade began to expand rapidly. Before the adoption of the CISG, businesses 

had to navigate a patchwork of different national laws governing international sales contracts, which 

could create confusion and uncertainty. 

In response to this need, the United Nations Commission on International Trade Law (UNCITRAL) 

began working on the development of a uniform law for international sales contracts in the 1960s. 

The first version of the CISG was published in 1978, after years of negotiation and drafting by experts 

from around the world. 



The CISG was formally adopted by UNCITRAL in 1980, and it entered into force in 1988. Since then, 

the CISG has been widely adopted by countries around the world, and it has become one of the most 

important legal instruments governing international trade. 

As of 2021, the CISG has been ratified by 94 countries, including most of the major trading nations. 

The CISG is now recognized as a key tool for promoting international trade, as it provides a predictable 

and transparent legal framework for businesses operating across borders. 

KEY FEATURES OF CISG 

The key features of the Convention on the International Sale of Goods (CISG) include: 

1. Scope: The CISG governs contracts for the international sale of goods between parties whose 

places of business are in different countries. The CISG applies to contracts for the sale of 

goods, but not to contracts for the sale of services, intangible assets, or real estate. 

2. Party autonomy: The CISG allows parties to an international sales contract to exclude or 

modify the application of the CISG by expressly stating their intention in the contract. 

However, any such exclusion or modification must be clear and unambiguous. 

3. Formation of contracts: The CISG provides rules on the formation of contracts, including rules 

on offer and acceptance, the use of standard terms and conditions, and the requirement for 

a written contract. 

4. Obligations of the parties: The CISG sets out the rights and obligations of the parties to an 

international sales contract, including rules on delivery of the goods, payment, and the 

transfer of risk. 

5. Remedies for breach of contract: The CISG provides for a range of remedies in the event of a 

breach of contract, including the right to demand delivery of the goods, specific performance, 

or, in some cases, the right to avoid the contract and claim damages. The seller may also be 

entitled to remedies, such as the right to cure any defects in the goods or claim damages for 

breach of contract. 

6. Interpretation: The CISG provides rules for the interpretation of contracts, including rules on 

the use of trade usages and practices, as well as rules on the interpretation of standard terms 

and conditions. 

7. Uniformity: One of the key goals of the CISG is to promote uniformity in the application of 

international sales contract law. To this end, the CISG provides a predictable and transparent 

legal framework that can help to reduce legal barriers to international trade. 



Overall, the CISG is an important legal instrument that provides a uniform framework for international 

sales contracts, and helps to promote cross-border trade and investment. The CISG has become an 

essential tool for businesses operating in the global marketplace, and its provisions are now widely 

recognized and enforced by courts around the world. 

OBJECTIVE OF CISG 

The primary objective of the Convention on the International Sale of Goods (CISG) is to provide a 

uniform legal framework for international sales contracts. The CISG aims to remove legal barriers to 

international trade by establishing a set of rules that can be applied consistently across different legal 

systems. 

The CISG also seeks to promote the development of international trade by providing a predictable and 

transparent legal framework for businesses operating across borders. By creating a level playing field 

for international sales contracts, the CISG can help to increase the efficiency and reliability of 

international trade, and reduce the risks and costs associated with cross-border transactions. 

Another important objective of the CISG is to promote party autonomy in international sales contracts. 

The CISG recognizes the importance of allowing parties to tailor their contracts to their specific needs 

and circumstances, and provides a set of default rules that can be modified or excluded by agreement 

between the parties. 

Overall, the CISG is a key tool for promoting international trade, and its provisions have been widely 

recognized and enforced by courts around the world. By establishing a uniform legal framework for 

international sales contracts, the CISG helps to reduce legal uncertainty and promote the development 

of cross-border trade and investment. 

SCOPE OF CISG 

The scope of the Convention on the International Sale of Goods (CISG) is limited to contracts for the 

international sale of goods. Specifically, the CISG applies to contracts for the sale of goods between 

parties whose places of business are in different countries, where both countries are signatories to 

the CISG. 

The CISG applies to contracts for the sale of any type of goods, including raw materials, finished 

products, and commodities. However, the CISG does not apply to contracts for the sale of services, 

intangible assets (such as intellectual property), or real estate. 



It is important to note that the CISG only applies to contracts where both parties have their places of 

business in different countries that are signatories to the CISG. If one of the parties has their place of 

business in a country that is not a signatory to the CISG, the CISG will not apply to the contract. 

Additionally, the parties to an international sales contract can choose to exclude or modify the 

application of the CISG by expressly stating their intention in the contract. However, any such 

exclusion or modification must be clear and unambiguous. 

Overall, the scope of the CISG is limited to contracts for the international sale of goods, between 

parties whose places of business are in different countries that are signatories to the CISG. The CISG 

provides a uniform legal framework for these types of contracts, which helps to promote cross-border 

trade and investment. 

IMPORTANT PROVISIONS CISG WITH SECTION 

The United Nations Convention on Contracts for the International Sale of Goods (CISG) is a treaty 

governing the rights and obligations of parties to international sales contracts. Here are some 

important provisions of the CISG: 

1. Article 11: The parties to a contract are bound by any usage to which they have agreed and by 

any practices they have established between themselves. 

2. Article 14: A proposal for concluding a contract addressed to one or more specific persons 

constitutes an offer if it is sufficiently definite and indicates the intention of the offeror to be 

bound in case of acceptance. 

3. Article 18: A reply to an offer that purports to be an acceptance but contains additional or 

different terms, which do not materially alter the offer, constitutes an acceptance, unless the 

offeror objects to those terms without undue delay. 

4. Article 25: A breach of contract committed by one of the parties entitles the other party to 

terminate the contract, unless the breach is not fundamental. 

5. Article 38: The buyer must examine the goods, or cause them to be examined, within as short 

a period as is practicable in the circumstances. 

6. Article 39: The buyer loses the right to rely on a lack of conformity of the goods if he does not 

give notice to the seller specifying the nature of the lack of conformity within a reasonable 

time after he has discovered it or ought to have discovered it. 



7. Article 45: If the buyer fails to perform any of his obligations under the contract or the CISG, 

the seller may resort to remedies such as demanding performance, terminating the contract, 

or claiming damages. 

8. Article 74: Damages for breach of contract consist of a sum equal to the loss, including loss of 

profit, suffered by the party entitled to damages as a result of the breach. 

These are just a few of the many provisions in the CISG that parties to international sales contracts 

should be aware of. 

ANALYSIS OF CISG  

The Convention on the International Sale of Goods (CISG) is an important international treaty that 

provides a uniform legal framework for the international sale of goods. The CISG has been ratified by 

over 90 countries around the world and has played a significant role in promoting cross-border trade 

and investment. 

One of the key benefits of the CISG is that it provides a predictable and transparent legal framework 

for international sales contracts. The CISG sets out clear rules for the formation of contracts, the 

obligations of the parties, and the remedies for breach of contract. This helps to reduce uncertainty 

and promote trust between parties, which can help to facilitate trade and investment. 

Another advantage of the CISG is that it provides a level playing field for parties from different 

countries. The CISG applies equally to both parties, regardless of their country of origin or the 

governing law of the contract. This helps to promote fairness and avoid potential conflicts between 

different legal systems. 

However, there are also some criticisms of the CISG. One criticism is that the CISG is not always well 

understood or widely used in practice. Some parties may be hesitant to use the CISG because they are 

not familiar with its provisions or because they prefer to use their own national laws. 

Another criticism of the CISG is that it may not be suitable for all types of transactions. For example, 

the CISG does not apply to contracts for the sale of services or intangible assets, which may be 

important areas of trade and investment for some countries. 

Overall, the CISG represents an important step towards creating a harmonized and predictable legal 

framework for international sales contracts. While there are some limitations to the CISG, it has played 

a significant role in promoting cross-border trade and investment and continues to be an important 

tool for businesses around the world. 

CASES RELATED TO CISG 



There have been many cases related to the Convention on the International Sale of Goods (CISG) since 

its adoption in 1980. Here are a few notable examples: 

1. Zimex International v. Snamprogetti: This case involved a dispute over the delivery of 

equipment for an oil refinery. The court applied the CISG and found that the seller had 

breached the contract by failing to deliver the goods on time. 

2. Delchi Carrier SpA v. Rotorex Corp: This case involved a dispute over the quality of air 

conditioning units sold by an Italian company to a US buyer. The court found that the CISG 

applied and that the seller had breached the contract by delivering defective goods. 

3. Schmitz-Werke GmbH & Co. KG v. Rockland Industries Inc.: This case involved a dispute over 

the delivery of fabric for use in the automotive industry. The court found that the CISG applied 

and that the seller had breached the contract by delivering non-conforming goods. 

4. Compania Espanola de Petroleos SA v. Nisshin Shipping Co. Ltd: This case involved a dispute 

over the delivery of oil. The court found that the CISG applied and that the buyer had breached 

the contract by failing to take delivery of the goods. 

These cases illustrate the important role that the CISG plays in resolving disputes related to 

international sales contracts. By providing a uniform legal framework for these contracts, the CISG 

helps to promote certainty and predictability in international trade and investment. 

WORKING IN CISG 

The CISG provides a uniform legal framework for international sales contracts, and working within this 

framework requires a good understanding of the convention's key provisions and principles. Here are 

some important aspects to consider when working with CISG: 

1. Scope: The CISG applies to contracts for the sale of goods between parties from different 

countries. It does not apply to domestic sales contracts or contracts for services, intangible 

property, or real estate. 

2. Formation of the contract: The CISG sets out rules for the formation of a contract, including 

the offer, acceptance, and communication of acceptance. It is important to understand these 

rules in order to ensure that the contract is valid and enforceable. 

3. Obligations of the parties: The CISG sets out the obligations of the buyer and seller, including 

the obligation to deliver goods, pay the price, and take delivery of the goods. It is important 

to understand these obligations and ensure that they are clearly defined in the contract. 



4. Remedies for breach: The CISG provides remedies for breach of contract, including the right 

to terminate the contract, claim damages, or seek specific performance. It is important to 

understand these remedies and their limitations, as well as the procedures for enforcing 

them. 

5. Good faith: The CISG includes a requirement for parties to act in good faith in the formation 

and performance of the contract. This principle should be taken into account when 

negotiating and performing the contract. 

Working with the CISG requires careful attention to detail and a thorough understanding of the 

convention's provisions and principles. It is important to seek advice from legal professionals with 

experience in international trade law to ensure that the contract is valid and enforceable, and to avoid 

disputes and misunderstandings. 

REMEDIES FOR BREACH IN CISG WITH SECTIONS 

The CISG provides several remedies for breach of contract. Here are some of the most important 

remedies and the relevant sections of the convention: 

1. Damages (Articles 74-77): The injured party may claim damages to compensate for the loss 

suffered as a result of the breach of contract. The damages should cover the loss that was 

foreseeable at the time of the conclusion of the contract. 

2. Specific performance (Article 28): The injured party may request the court to order the 

breaching party to perform its obligations under the contract. This remedy is available only if 

damages would not provide an adequate remedy. 

3. Avoidance (Article 49): The injured party may avoid the contract if the breach is fundamental. 

Avoidance means that the parties are released from their obligations under the contract. 

PROS AND CONS OF CISG 

Pros of CISG: 

1. Uniformity: One of the biggest advantages of CISG is that it provides a uniform set of rules for 

international sales contracts. This means that buyers and sellers from different countries can 

enter into contracts with greater confidence, knowing that there is a consistent legal 

framework that will govern their transactions. 



2. International recognition: As of 2021, 94 countries have adopted the CISG. This means that 

the convention is widely recognized around the world, making it easier for parties from 

different countries to agree to its terms. 

3. Flexibility: CISG allows parties to modify the terms of the contract as long as they agree to do 

so in writing. This provides greater flexibility to tailor the contract to the specific needs of the 

parties involved. 

4. Good faith requirement: CISG includes a requirement for parties to act in good faith when 

entering into and performing their obligations under the contract. This promotes fairness and 

transparency in international trade. 

Cons of CISG: 

1. Opt-out clause: The CISG allows parties to opt-out of its provisions by including a specific 

clause in the contract. This can lead to uncertainty if parties from different countries have 

different expectations regarding the application of the convention. 

2. Limited scope: CISG applies only to contracts for the sale of goods, and not to other types of 

contracts such as services or intellectual property. This can create confusion if a contract 

involves both goods and services. 

3. Lack of clarity on certain issues: There are some areas of the CISG that have been subject to 

conflicting interpretations by courts, such as the definition of "fundamental breach" and the 

scope of the duty to mitigate damages. This can create uncertainty for parties seeking to 

enforce their rights under the convention. 

4. Language barriers: CISG is drafted in several languages, which can create difficulties for parties 

who are not fluent in all of them. This can lead to misunderstandings and mistakes when 

negotiating and performing the contract. 

4. Reduction of price (Article 50): If the goods delivered do not conform to the contract, the 

buyer may reduce the price to a reasonable extent. 

5. Additional period for performance (Article 47): If one of the parties fails to perform its 

obligations under the contract, the other party may fix an additional period of time for 

performance. If the party fails to perform within this period, the other party may avoid the 

contract or claim damages. 

It is important to note that the remedies available under the CISG are not exclusive, and the injured 

party may also have other remedies available under national law or other international conventions. 



It is also important to seek legal advice when determining which remedy to pursue, as the specific 

circumstances of the breach and the contract will need to be taken into account. 

 


